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North Dakota Rancher Tony Siroh
Recalls a Lifetime of Working with
Cattle and Meeting New People

By Meagan Dotson

Tony Stroh was born on a farm in Dunn County in 1930 and
moved to Gladstone, ND nine years later; when he was about thirteen
years old, he and his family moved to Killdeer, ND, where he still lives.

“I've always liked cattle. When | was a kid | was raised in town
and | always wanted to raise cattle. | became involved in 4-H and
showed Hereford cattle,” said Stroh. “Herefords were popular back
in those days and they have paid for more ranches than any other
breed.”

When he was in high school, he started working for ranchers,
gaining experience and learning a variety of ways to do things on
a ranch.

“I met a lot of nice, honest people that were good to work with,”
Stroh recalled, and after 65 years of ranching, meeting new people
is still what he enjoys most.

In 1950, Stroh bought 1,200 acres of wheat field and ten head
of registered cattle and that was the beginning of Stroh Herefords.
He spent the early years ‘building the place up’ and he and his wife
Leona were married in late 1950; their house was up on skids for
the first year of their marriage, which Stroh recalls being quite cold.

In 1951 they got electricity. Stroh had to build out buildings, plant
trees, and dig wells and dams; Leona hauled water to the house for
eight years before they had running water.

It isn’t surprising that Stroh instilled a hard work ethic into his
children and grandchildren. Some of his favorite memories are of
helping his kids through 4-H and being a 4-H leader. Two of Stroh’s
daughters were crowned Hereford Queens and he remembers tak-
ing them to meetings, state fairs, and cattle sales. He was awarded
North Dakota Hereford Breeder of the Year in 2005 and received a
4-H Leader award for the highest selling bull at the State Associa-
tion Sale. He has served on the Dunn County ASC Board as a board member and
as chairman, he was on the North Dakota Hereford Association Board, the Killdeer
Area Development Association, the FFA Advisory Committee, and has sold bulls in
five states and Mexico.

Over the years Stroh purchased land from neighbors and today, between what he
owns and what he rents, Stroh Herefords is operated on 3,000 acres and throughout
the years he has watched change and progress in ranching.

“In the registered Hereford business, performance records and EPDS have
changed a lot. There is a lot more computers and technology than when | started.
When | was a kid they were using horses to cultivate corn and mow and stack hay
and today it’s all done with machinery,” he said.

Tony and Leona Stroh are now retired and living at the nursing home in Killdeer
near family and friends. Tony Stroh is still involved in the business and still enjoys
spending time visiting with people. Ranching is a lifestyle that has been taken up by
their sons Mike and Dave who are both involved in the cattle industry. Mike, his wife
Dawn, and sons Lucas and Matthew ranch north of Manning; Dave and his wife Deb
ranch north of Killdeer with their kids living in Fargo and Mandan. This year will be
Stroh Herefords 26th Annual Production Sale and third three-generation sale, with
Tony, Mike, and Matt Stroh all marketing cattle.

When asked what advice he would give after 65 years of ranching, Stroh replied,
“Do what you like to do and you will always do good.”

Leona and Tony Stroh were married in 1950, the same year they began ranching.
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Serving Farm & Ranch Tire Needs for over 60 Yeurs
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Right now, the future is brighter than ever for your RAYMOND JAMES

financial growth and you need advisors who see the FINANCIAL SERVICES, INC.

Member FINRA/SIPC

right opportunities.

Our wealth management team offers well-designed, Vld |

AMERICAN STATE BANK
carefully crafted plans to fit your goals and comfort s ww womos oy
levels. Raymond James Financial Services complements  Banking, the American State Way.
American State Bank’s Trust Department services.
Together, we identify the right opportunities in today’s  774-4100 | www.asht.com
economy to help you reach your goals—and far beyond. 223 Main Street | Williston, North Dakota

Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC, an independent broker/dealer, and are not insured by bank insurance, the FDIC, any
other government agency, are not deposits or obligations of the bank, are not guaranteed by the bank, and are subject to risks, including the possible loss of principal. American
State Bank and Trust Company is independent of Raymond James.
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Get Ready
For The
Glendive

" Agri-Trade

EXxpo

Submitted by Brandon Theony

38 years in arow is a charm. The Glendive Agri-Trade Expo
is again heading our way Feb. 12 & 13, 2016 at the Eastern
Plains Event Center located at 313 S Merrill Street in Glendive.

Several new and many repeat vendors gather to showcase
their businesses at this Glendive tradeshow arriving from Mon-
tana, South Dakota, North Dakota, Wyoming, Nebraska, Minne-
sota, Idaho, and Canada. The agricultural industry is alive and
well and new technologies and innovations keep the industry
viable and growing. Tradeshows like GATE keep farmers and
ranchers apprised of industry trends and give us an opportunity
to gather and visit with friends and neighbors while learning about
industry changes and challenges.

Following last year’s success of the Rangeland and Cropland
weed seminars, they will again be hosted from 10 a.m. - 5 p.m.
on Fri., Feb. 12. These seminars qualify attendees for private &
commercial applicator points and will host a series of knowledge-
able speakers. A Saturday seminar will feature family financial
planning from 1-3 p.m.

The popular gun raffle prizes this year are: Grand Prize:
Weatherby Vanguard Deluxe 30-06 Walnut Monte Carlo Style
Stock with Burris Eliminator 11l 4-16X50mm Scope.

1st Prize: Ruger 77/17 Hornet 24” Heavy Barrel SS/LEU
VX-2 Riflescope 4-12X40mm Silver. 2nd Prize: BPS Medallion
Bottom ejection 12 Gauge Shotgun.

Changes in GATE this year, there will be no banquet/speaker
or dance this year and the focus will be solely on the tradeshow
and seminars. Once again, great food will be available both days
by the Gateway Cowbelles and live interviews of vendors and
participants will be heard by KXGN and Northern Ag Network.

Please contact any GATE member or contact 406-987-3777
with any questions or for more information. There are still vendor
opportunities available so join us for an annual event as we cel-
ebrate 38 years promoting Montana’s #1 industry — Agriculture.

Glendive motels are offering room blocks especially for
GATE. See the website for a list of special rates. www.gatexpo.
com.
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' There's a reason our commercial customers market their cattle with a
‘Leland Genetics” label. When we ride for the brand, we ride for theirs
too as we make genetic selections for the Real Warld — growth and
muscle with calving ease.

Carcass Merit with Maternal Values and
Quiet Dispositions from a Brand They Trust!

All sale bulls will be 50K tested!
Sell in Catalog Order
. el it o 2 oM Free Delivery First 700 Miles
VGW EXCELL 223 (#1541886 it e Caltle Cuaranteed
Free Sale Day Lunch

Catalog, videos and lot pholos
onling mid-February at:
www.lelandredangus.com
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Friday,March 11, 2016
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Todd & Carla Leland » (T01) 565-2361 41 mi: N of Beach, NO, or 3 ml 5E of Skacy, MT
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Gariner-Denowh Angus Ranch

Submitted by Sheridan Martin

Gartner-Denowh Angus Ranch
(GDAR) is located just on the outskirts of
Sidney, MT, a close-knit family run ranch
that focuses on raising efficient and func-
tional cattle bred for the commercial cattle
operation. GDAR began in 1957 when
Joe Gartner and Russel Denowh bought
20 head of registered Angus cows from
a dispersion sale in Montana. In 1974,
Russ and his son, Micky, bought out Joe
Gartner but kept the commercial name.
At this time, they were calving about 150
cows and selling around 60 bulls per year.
Russell’s other son, Paul, joined the op-
eration in 1984.

GDAR expanded in 1990 when the
Blue Mountain Ranch was purchased.
This purchase added 13,000 acres of na-
tive range and is used for summer grazing.

Micky, Paul, Casey and Chad Denowh
all run the ranch together along with their
families. GDAR is proud to be a family run
operation, and they are now marketing
225 bulls a year. New methods and tech-
nologies have been added to the ranch
since 1957, but the core principles behind
the program remain the same.

GDAR is an operation made up of
grazing land, but they also have some
farmland on which they raise freed. The
ranch calves around 800 cows and heif-
ers each year, and with varying Montana
weather with weeks of below zero tem-
peratures and summer days reaching
100 degrees, their cows are expected to
endure and thrive with mother nature.

In fall, GDAR’s cows are fed a low
cost and low energy diet to weed out any
inefficient cows, which means cows that
can’t function on alow input system in their
environment are culled from the herd. A
majority of GDAR'’s bulls go to commercial
operations in a similar environment to their
own, and their goal is to make sure their
bulls surpass their expectations.

While GDAR’s environment and loca-
tion is tough and can create a lot of extra
work, they are able to test their genetics
in such a harsh and varying location,
meaning that GDAR can only make their
genetics more functional, more efficient,
and more profitable.

Gartner-Denowh Angus Ranch has
been family run for over 50 years, and they
are proud of the business and cattle they
have established in the community. Stop
by and visit, or call them at 406-798-3541.
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A crowd at Gartner-Denowh’s first bull sale in 1968, held at the ranch.
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daughters Danica and Cambree

o

oy 3
i‘ d ]
ink I %
Back Row: Paul, Casey, Mick, Chad, Jenn and Peyton. Front Row: Tracy, Debbie,
Danica and Cambree.
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Williston, ND AN Y P )

701.572.8354 WI N‘TE 4 I

866.572.8354 .
GRAIN BIN SPECIALS ez

We're here to help with your
Zahl, ND storage needs with Westeel
701.694.4111 Wide-Corr grain bins and
bin packages, complete with
full floor aeration and

Wildrose, ND
701.539.2272

Culbertson, MT

406.787.6606 unload systems.

From 10,000 to 40,000 bushels,
we have Westeel storage
systems available for you!

Fairview, MT
701.844.5775

Savage, MT
406.776.2489
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Gibbs Angus Ranch & Stortz Angus Ranch will Market
Bulls at the Glendive Livestock Exchange Feb. 24
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By Meagan Dotson

The Gibbs Angus Ranch and Stortz Angus ranch will be marketing 125 bulls at
the Glendive Livestock Exchange on February 24th at 1:00pm. Owners Tim and
Laurie Gibbs began raising bulls in 1982 and owners Ted and Tarena Stortz started
raising bulls in 1990; they have been selling bulls together for the last thirteen years
and both families having been involved in the cattle industry for multiple generations.
The quality of their cattle is contributed to good maternal selection with an emphasis
on disposition, udder quality, foot structure, and feedlot and carcass genetics. Their

Isaak Angus Ranch:

cattle are expected to convert grass to pounds and calve unassisted: the cows raise
their calves on pasture without supplementation. Both Gibbs Angus and Stortz An-
gus use their own herd sires and have received carcass results from their calves
with 95% graded choice or higher and 40% qualified for Certified Angus Beef. For
more information, contact Tim and Laurie Gibbs at 406-486-5608 or email them
at gibangus@midrivers.com or contact Ted and Tarena Stortz at 406-584-7585 or
email them at sar@midrivers.com.

20 Years in the Cattle Business

Submitted by Sheridan Martin i)

In the rolling green hills of Golden Valley, RonjandiJa ellsaak¢toq
ND, you can find Isaak Angus Ranch. Isaak A =
Angus has been in the ranching and farming
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business for 4 generations, with Ron Isaak
and his wife Jackie being the current owners
and operators. Isaak’s great grandfather and i
grandfather homesteaded on the land and even .
built a brick house in 1925, which is still on the
ranch to this day.
Isaak Angus Ranch has been raising regis-
tered Angus cattle for over 20 years, and one of
their main philosophies is to always raise cattle
that will work in the real world. “We really focus
on our cow herd, paying close attention to feet,
udder quality, and their disposition,” said Isaak.
Tues., February 16 of 2016, Isaak Angus
Ranch will be selling twenty 2 year old bulls at
Stockmans West in Dickinson, ND at 2 p.m.
Later in the year on Tues., May 3 at 1 p.m,,
Isaak Angus will be selling again at Stockman’s

West with 80 powerful yearling bulls and 70 = i,

fancy open heifers. You can call Isaak Angus
Ranch at 701-983-4458.




Leland Red Angus
will Hold Their
33rd Annvual
Production Sale
March 11

By Meagan Dotson

Leland Red Angus will be hosting their 33rd annual production sale on March 11
at the ranch located in SW McKenzie County, 35 miles SE of Sidney in the Squaw
Gap Community. The ranch, whichg has raised registered Red Angus for 50 years,
is operated by Melvin and Luella Leland and their son and daughter-in-law Todd
and Carla Leland. Homesteaded in 1911 by Melvin Leland’s father, Leland Red
Angus breeds over 500 registered Red Angus females per year and will market
180 bulls and 65 yearling heifers, including about 40 fall born, 18 month old bulls
from daughter Tracey Koester
and her family in Steele, ND. The
ranch operates on a combination
of deeded, leased, and permitted
National Grasslands and are reg-
ularly involved in national, state-
wide, and local breed and beef
industry organizations. Though
the cowherd is managed on the
range year-round, the sale bulls
are developed in the ranch feed-
lot, with most of the feed being
produced on 1200 acres of hay
and cropland. Leland Red Angus
is dedicated to developing whole-
some, quality meat.

“Much of the herd is bred by
artificial insemination and features
genomic verification by DNA and
ultrasound testing for economical
relevant traits and carcass values,
a service provided by our son-in-
law Dr. JJ Hovde,” commented
Melvin Leland noting that they
use as much technology as is ap-
plicable. “We are dedicated to the
values of rural and family lifestyle
and the 104-year legacy of the
ranch is expected to continue as
Todd and Carla become the third
generation of Leland ownership.”

For more information, call
701-565-2347.

weaning and preg check this fall, you'll be glad yoi

RESULTS BY THE BARREL®

www.crystalyx.com
Call 1-800-727-2502
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Todd and Carla Leland (left) with Luella and Melvin Leland (right).
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If tough economic times have left your cow herd short this winter, now is the time for CRYSTALYX®.

Winter conditions make it hard for cattle to get the nutrition they need, so supplementing with CRYSTALYX® makes wintertime sense. CRYSTALYX® will help
your calves get off to a healthy start this season and help your cow herd rebreed on time for next year. So get your herd back to the barrel. When it comes to

_.S'Qgplementlngﬁmg s S

i "-‘.I..."i.-if.'_l-l"'r'ln"-.ﬂ:._] youl o YO hrd v crier 50 oLy

510 10th Ave SE. Sidney, MT 406.488. 1953

Also carrying a full line of liquid feed supplements and bagged mineral.
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JB Angus Will Have About 65 Bulls at the
Stockman Livestock West Sale on March 5th

FROM TRUCKS TO TRACTORS—
WE'RE FILTER-READY.
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STOP IN TODAY TO SEE OUR WIDE, IN-STOCK SELECTION.

©2013 CNH America LLC. CNH and Case IH are registered trademarks of CNH America LLC. Any trademarks referred to herein, in
association with goods and/or services of companies other than CNH America LLC, are the property of those respective companies. All
rights reserved. www.CaselH.com

cASEM TRI-COUNTY IMPLEMENT, INC.
2429 W HOLLY STREET
SIDNEY, MT 592709213

By Meagan Dotson

JB Angus will be at the Stockman Livestock West sale in Dickinson, ND
at 1:00pm mountain time Saturday, March 5. Owners Jonathan Ficek and
Bobby Kubas will be selling approximately 65 bulls with about 60 replacement
heifers for sale through private treaty. Both Ficek’s and Kubas’ families have
been ranching in the area for generations, and each of them have independent
family operated ranches, but in 2013 the two men bought a herd of cattle
from Tuhy Angus and established JB Angus. Their main focus is on raising
seed stock for commercial cattlemen. The registered cows receive no special
treatment and are run alongside the commercial cows and must maintain
their place in the herd, making them structurally sound and acclimated to
hard winters. Good maternal genetics are important and a lot of selection
pressure is placed on the bulls. Cattle must have structural correctness, a
calm disposition, and “real world genetics”, such as promoting a live calf at
birth, producing a calf that gains well on grass and milk, and one that will
become a top replacement female.

“In our business we try to focus especially hard on customer service;
100% satisfied customers after every breeding season is our main goal. If
a problem arises before, during, or after our sale, we will do whatever we
can to make sure that the customer has had a positive experience with JB
Angus. After all, without customers we do not have a bull sale and would not
be able to continue to do what we love,” said Ficek.

For more information, visit their website at www.jbangus.com or call
701-590-3598 or 701-590-9814.

JB Angus owners Bobby Kubas (left) and Jonathan Ficek (right).
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Offering the largest group of long-aged SimAngus™ bulls in the Northwest.
They are ready for heavy service

v
Big

imﬂhu Sale

Wednesday, February 3, 20160, 12:30 PM

at the ranch, Wibaux, MT

170 Black Simmental, SimAngus™ and Angus Sell

70 of them are 18-month-old

30 Purebred Simmental — 110 SimAngus™ — 30 Angus

Most will be homozygous Black and all are Polled

Why Buy From Begger’s Diamond V?

Extra Profitability. Because. . . Quality and quantity allows you o access more

1/2 or 3/4 brothers to fill your herd sire needs in one stop.

o The cow/calf producer comes first before any other traits
are considered.

o We know as a commercial producer you sell your cattle based
on weight and how they look (quality). How value is determined varies,
whether it is in the auction market, in the country, by video or on the rail.
Be assured quality and performance has been the basis of our program
from the beginning.

o Reputation — take away all the numbers, all the EPDs and fads . . .
Begger’s Diamond V Ranch has strived to raise only high-quality
seedstock for over 40 years.

o At Begger’s Diamond V Ranch you are not just buying a bull,
you are buying a program.

e Qur 40 years of Al'ing and embryo transfer gives you access
to the top genetics of the Simmental and Angus breeds, which
allows you access to the very best genetics.

¢ You will experience fewer time consuming management
problems, especially with calving ease and calf vigor, udders,
fertility, feet, legs and disposition because we cull our herd
for such problems.

* You are selecting from the top end, the bottom has already
been culled.

e Qur cattle are raised in an unpampered environment to
ensure that they will work for you.

 EVERY bull has an efficient, hard-working mother that does
her job in eastern Montana’s tough environment.

. Responsibility — We accept the responsibility to provide you with

only predictable genetics. They must meet our standards before
they meet yours.

e Qur success depends on yours and we expect your purchases
to work for you. We stand behind them 100%.

e Bulls are 5.5 to 6.5 frame with extra depth with volume and
fleshing ability.

e Bred for calving ease, fast growth, efficiency, maternal strength and
carcass quality putting more profit in your pocket.

e Bulls are developed for ranchers on a high roughage ration
with very little starch and plenty of exercise.

e Every bull was born, raised and developed on our ranch.

e Maternal and direct calving ease is a must. If they are not born easily
and alive, nothing else matters.

e All bulls sell free of BVD and all genetics defects! Bulls sell with
complete performance records, ultrasound data and EPDs.

 Daughters of these bulls will make outstanding replacements that are
trouble free, easy keeping and profit driven; their calves will be in high
demand and top market sales.

e We have connected ourselves with market opportunities that should
make your calves more valuable helping you receive premiums and top
markets. We offer free keep until April 1st, a breeding soundness exam,
and free delivery up to 500 miles.

Bill Begger: 406-796-2326
John Begger: 406-795-9914
482 Custer Trail Road

Wibaux, MT 59353
darbegger@yahoo.com

www.beggersdiamondy.com
View video and sale catalog online mid January

uction
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RIDE ON DOWN FOR A CUP OF COFFEE & CHECK OUT
OUR NEW KENWOOD LINE!

. IMONDAK AG DAYS

- MARCH 3RD AND 4TH
MARK THOSE DATES!

Damian Mason, renowned entertainer & agricultural humorist,

will be the featured speaker March 3rd
Call Larry Today At... The Fine Trade Show Sponsors will be there...check us out!

A D v A N C E D For all the details on Ag Days, visit
www.facebook.com/mondakagdays

“Your Commumcatlon Headquarters g

Y[IIJR CURE FOR
THE WINTER TIME BLUES

WARM [P WITH OUR GREAT RATES AND FLEXTHLE TERMS ON
YOUR NEXT NEW CAR, TROCK OR RECREATIONAL VEHICLE!

WILLISTOM | DICKINSON | HEBRON = :
BEACH | GLEN ULLIN | RAY Wwestern Cooperative
WWW. WO CLULORG CREDIT UMNICRMN




By Meagan Dotson

The Early Morning Red Angus Ranch, located twelve miles south of Tioga, ND,
will be marketing forty yearling Red Angus bulls and fifty yearling Red Angus heifers
at Sitting Bull in Williston, ND, Friday April 29" at 1:00 pm central time. Owner and
operator Carl Frisinger bought the ranch in 1965. Having grown up in a ranching
family, Frisinger grew up raising Herefords. However, when they became hard to
sell, he bought six Red Angus Cows from the Leland Drought Reduction Sale and
started marketing Red Angus cattle in 1984 using Leland Red Angus bulls and
Amber Light Red Angus bulls.

“Red Angus cows have a good disposition and good maternal qualities,” said
Frisinger, noting that the cows begin calving on their own in the hills in April and
May. Calves are range-raised on the 2,050-acre ranch and the additional 5,000
acres Frisinger leases from a neighbor. November first, the calves are weaned
and moved to the Sheldon Brothers Feedlot. “The Northwest Veterinary Clinic in
Powers Lake makes sure they’re all healthy. The quality of the cattle is second to
none,” he added.

The Early Morning Red Angus Ranch has a cow herd of 175, with 125 registered
cows and 50 commercial cows. Part of the cattle are wintered on pastureland with
coulees that provide protection from winter weather and two and three-year-old
cattle are wintered at the homestead where they have access to barns during cold
temperatures. Those interested are welcome to view the bulls at Sheldon Brothers
Feedlot in Ray, ND. For more information, call 701-664-2668.
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North Dakota Rancher Carl Frisinger Enjoys
the Mild Winter, Prepares for Upcoming Sale

Three Generations of Strohs will Market Cattle
at Their 26th Annual Production Sale

By Meagan Dotson

Stroh Herefords and Stroh Hereford Ranch will be holding their 26th annual
production sale on Thursday, February 4th at 1:00pm mountain time at the ranch,
located 1.5 miles east of the Killdeer Roundabout on Highway 200 and 5 miles west
of Dunn Center, ND. Tony Stroh established Stroh Herefords in 1950 and owns it with
his wife Leona. Stroh Hereford Ranch is owned by their youngest son Mike and his
wife Dawn along with their sons Lucas and Matthew Stroh. Fifty-four Coming two-
year-old bulls and ten bred Hereford heifers will be marketed. The Stroh Hereford
Production Sale includes Tony Stroh, Mike Stroh, and Matthew Stroh, with 2016
being the third three-generation sale.

“Our cattle are range raised and have a gentle disposition. We take part in the
Hereford Association’s Whole Herd Inventory and keep all of the required records to
do so. We also listen to our customer’s wants and needs and keep their suggestions
in mind when we purchase herd sires for ourselves,” the family commented.

For more information, contact the Strohs at 701-573-4373, 701-290-1191, or
email them at acmecatl@ndsupernet.com.
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We Still Do REusiness Thhe
Old-Fashioned Wavy ...

—We Look You in the Eye and Shake Your Hand.

We also pay attention to details & market your cattle to their very best ability.
Your product s produced with integrity, let us market it that way.

PREWITT
COMPANY &5

756 aoth Ave SE - Sidney;, MT sgz7o
HBOB.82z.5252 = www.prewittandoo.com

Road Prewitrt Tim Larsan

Mike Yare
LHO6.58B0.2777 Ho6.5Bo.2666

Hob6.480.2B88

WorKING HARD
TO BUIILD A
COMPETITIVE
7zo aoth Ave SE » Sidney, MT sgz70 MARKETPLACE
L06-482-3513 * www.sidneylivestock.com SR VO
Christy Albin-Office Tim Larson
Lob-L82-3513 £06-580-26606 LIVESTOCK.




We produce
bulls

that will keep
you in the
cow business.

GDAR Game Day 449

GDAR Regulator 364
GDAR Heisman 1705
i PA Power Tool 9108
Sitz Dash 10277
Sandpoint Butkus X797
Sitz Reinvested 636A
KG High Regard 2073

£ iGDAR Leupold 298

1:00 MDT at the ranch ¢ Sidney, MT

34750 County Road 127
Sidney, MT 59270
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Heifer Pregnancy EPD

Heifer pregnancy EPD measures the ability of a sire’s
daughters to breed as first-calf heifers. The higher
the number the better.

Is fertility an important part of your selection
program? It is at GDAR. We feel it is vital to the long
term profitability of any ranching operation*.

*Learn how GDAR stacks up on the things you find important at
www.gdar-angus.com

The average of the 2016 GDAR
bull offering ranks in the top

15%

of the breed for HP**. Making
GDAR bulls the perfect fit for

profit minded producers.
**271 total bulls on test, EPDs averaged on 1/2/16

Gartner ~“Denowh,
ANGUS RANCH
www.gdar-angus.com

Mick Denowh Paul Denowh Chad Denowh
406-798-3355 406-798-3375 406-798-3541
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Bar JV Angus Ranch

Cody, Dale and Jim Vitt out riding on Bar JV Angus Ranch.

Submitted by Sheridan Martin

Bar JV Angus Ranch is a proud part
of the argiculture community in the Mon-
Dak area, and are located in the Sioux
Pass Community halfway between Sid-
ney and Culbertson, MT on highway 16.
Many great people are involved in raising
livestock in the area, and they feel it is a
great responsibility to provide clients with
genetics that will continue to improve their

g,

“ZBAR [V ANGUS

FAIRWIE = BMONTANA

cowherd along with Bar JV’s own.

Bar JV is a family run operation,
operated by Jim and Loretta Vitt along
with their son Dale Vitt and his wife Jill, and their children Cody, Emily and Kendall.

This year will be Bar JV’s 7th Annual Production Sale; they are currently in the
process of building their own sale barn and are excited to have people come back
to their ranch this year. Bar JV has sold bulls by private treaty for 34 years and are
very excited to be selling at home.

The Ranch started in 1975 when Loretta Denowh married Jim Vitt and brought
her 4-H cow and calf with her. For 41 years, the operation has been run by family
and now consists of 325 registered cows and 100 commercial cows. Along with their
cattle, they also raise spring wheat, oats, millet, and grass hay to feed their cattle.

The program’s focus at Bar JV is the mother cow. Their philosophy is that if you
breed for a good cow she will raise good bulls. They select for balanced traits and
they never chase a single trait. “Our cattle have to pass a visual inspection, something
that sometimes gets overlooked. We are trying to leave you a great set of cows that
will also add pounds to your calf crop,” said Vitt. “Our main goal at Bar JV Angus
is to raise cattle for the commercial cowman that focuses on what is important, low
maintenance cows that will stay in the herd and produce pounds at weaning.”

Another goal at Bar JV is that their cows should be able to take care of them-
selves; allowing them to graze until the weather forces them to feed. In the winter
season, Bar JV feeds their cows alfalfa and grass hay along with beet pulp and corn
silage. Calving begins on March 10 at Bar JV, allowing most of their herd to calve
out in the pasture unassisted. Good dispositions and udder quality are top priorities
in the business.

Bar JV Angus 7th Annual production sale will be held Wed., April 13 at the
ranch. They will be selling 100 bulls and an offering of commercial heifers. Visitors
are always welcome and you can call Bar JV at 406-798-3653.

Begger’s Diamond V Ranch

Submitted by Sheridan Martin

Wibaux, MT is home to Begger’s Diamond V Ranch, where they have funda-
mental principles of cattle production and their branded cows have marginal room
for error. This year will be Begger’s 40th Annual Bull Sale and they look forward to
selling their top quality Simmental and Angus breeds.

Begger’s Diamond V is working to own top genetics that produce pounds on sale
day. They believe that their clients’ success is their success, and are always finding a
way to improve their consistent black and solid colored Simmental calves. Ever since
Bill Begger, owner of Begger’s Diamond V, graduated from Al School, he has worked
constantly on breeding a solid colored and black Simmental. “I was approached by
a couple who were very established Simmental breeders who asked me, ‘What the
hell was | doing? What was | thinking?’ | was not to be swayed. This is what | told
them, ‘We are filling a market need. There are serious cowmen out there that would
not use the colored Simmental but they were using the solid colored ones and were
paying a premium for the black ones.’ | went on to tell them we were going to focus
on the black Simmental, and we would leave the multicolored cattle breeding up to
them.”. Begger also wants to state that his cattle is no fad; the future of their breed
will revolve around solid colored and more acceptable, predictable cattle.

Beggar’s Diamond V’s focus and goals, however, have not wavered. Their main
focus is the commercial cattle producer. Before any part of the industry is considered,
their cattle must work for their clients. Begger’s cattle need to calve easy, be vigor-
ous at birth, and they need produce a bonus of weaning weight and value on sale
day. “Our cattle need to be efficient feed converters that do it in any environment, *
says Begger. “We want them to be able to convert grass to pay weight on just grass
and mother’s milk”. When it comes to replacement females, they likewise need to
be quiet mannered, moderate sized, deep bodied cattle that are easy fleshing and
fertile. Their females are expected to calve easy, raise a useful calf that has eye
appeal, is uniform with its herd mates and has the genetic value to be in demand by
the feeder, packer and the consumer.

Begger’s cows are bred to add value to their clients’ genetics, and their cattle
will compliment any British bred program. Begger’s is committed to only sell the
best shows, each and every cow should add value to potential herds. Their bulls
produce black hided, polled and solid patterned cattle, and will add uniformity and
predictability to cattle that will work for everybody involved; from cow calf man, feeder,
packer and even the consumer.

With 40 years in the business, Begger’s knows that top quality cattle are more
valuable than an average animal and they are still working hard to produce a better
product for everyone involved in the industry. Satisfied customers are their top priority
and they invite you to their sale day on February 3rd with steak sandwiches and re-
freshments available. Visit Begger’s Diamond V Ranch or call them at 406-796-2326.

3 k. .

The Beggar clan is shown here: Back row left to right are Bill, Bob, little
Charlotte, John and Harry. Front row left to right are Darlene, Virginia, Alicia,
little Magdalene, and Elaine.
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Stroh Hereford Ranch 2016
SE%RVBY AFTER TA 26" Annual Production Sale

Thurs, Feb 4th < 1pm (MST) At The Ranch

1.5 miles east of Killdeer Roundabout on Hwy 200 or 5 miles west of Dunn Center

Selling Will Be 54 2yr-Old Bulls
& 10 Bred Hereford Heifers

Sires Represented:
ALL YOUR « CL1 Domino 214Z 1ET « Churchill Captain 2128Z ET

* JU Sensation 2053 e Churchill Rancher 8108U ET

FAVORITE « KB L1 Domino 1112Y « DS Rendition 359W

* SR Saga 1072Z * UU Harley 9130

BRAN DS.' * R 157K North Star 50W * SR Vavarro 140X

* [ 3 Desert Frequency 118

109 6th Ave SE - Watford City, ND
Mon-Fri: Pam - Som ® Sat: Qam-Spm * Sun: 12-6pm
701-842-2629

703 E Main Street * Sidney, MT

Mon-Sat: Sam - pm L 4
1 406-433-2629 ;
-
&
&

| 3275 W Ridge Dr, Unit G * Dickinson, ND
o Y s b A B TR T e B e M Mon-Fri: Sam - Spm * Sat: Sam - Som ® 12-6pm
A WEETERN WEAR _J 701-483-2629 (A MST)

WWW.SADDLEUPWESTERNWEAR.COM

o~

] ®

Ty

F R .
R

HyDrRABED | |E > |

Th|s is a muscular smooth made 2128 son. He would be an excellent choice for heifers with an actual

B Y TRIPLE C, INC- birthweight of 78 pounds. He is red to the glround and has pigment to burn. He would cross well with a

set of black cows. BW 1.0, WW 44 YW 68, Milk 22, M&G 44, REA .17, MAR B .13, CHB $ 20

% | | ‘-...I-I T T e ey

* Power & Control Options
* Flush-Mount Bale Handler
* LED Lighting

¢ Hydraulic Quick COupIers

This is a very thick 2142 son. We have been impressed with this calf since he hit the ground. His
grandmother is an AHA certified Dam of Distinction. His mother is an excellent producing young cow.
His EPD’s are: BW 3.1, WW 45, YW 76, Milk 27, M&G 49, REA .07, MARB .21, CHB $23

Gentle Disposition, Range Raised. 64 Years of Raising Cattle With Today’s Cattlemen In Mind.

Mike, Dawn, Lucas & Matthew Stroh | Tony & Leona Stroh

. : 1010 Highway 22 South 10550 Highway 200

?SLfg"ZAn'DE';é"O“T“ oaora - ANDERSON VERMEER SALES Killdeer, ND 58640 Killdeer, ND 58640
701-828%58 or 701-828-3359 701-828-3358 or 701-828-3359 701-573-43173 or 701-290-1191 o ik o L oh
acmecatl@ndsupernet.com Herefords Production Sale in late Dec/Jan
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Outlaws Convention l."‘r-ntr'r
Lunch starting at noon
Video auction sale at 2 p.m. CST

P NGUS
~=Cffering 90stmis
' TOYEARLINGS

::qﬁ e o) TWOYEAR OLDS

Many ET brothers

Lawrge proups af 172 broihers

20 Pweryvarakd bulls

Hackesd by harlworking, bluceollar cows
Chateross for most popailar bioodlines
Volume Piscounts

Lak Yenr Areeding Cuonranion
High=roughagy ralion

) Carcnas wlbrasondedijerformance-festesd =

:"i'rlrrrril- Tamaeeld

701-570:6959  bestangus@yahoo.com
Ww.hestﬂngusandquarterhm*ses com
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Regency Acres will Market About 90
Bulls and 40 Heifers at the Sidney
Livestock Sale
April 1st

By Meagan Dotson

Regency Acres, located eight miles southeast of Lambert, MT,
will be marketing approximately 90 bulls and 40 heifers at the Sidney
Livestock Sale, Friday April 1st beginning at 1:00pm. Regency Acres is
owned and operated by Russ and Jill Thiessen along with their daughter
Téa and son Tyler. Thiessen’s family has been in the cattle business
since moving to the area in the 1890s; Russ Thiessen’s grandfather
established the registered herd in 1957. Formerly the Thiessen Angus
Ranch, it was changed to Regency Acres in 1981 and has grown to a
herd of 230 mother cows.

“Regency Acres uses a very intense culling process based on
multiple traits including disposition, udder and structural soundness,
phenotype, carcass traits, calving ease and performance to try to offer P If! e
a product that is labor free and productive,” said Russ Thiessen, adding
that the intelligence and disposition of a cow is extremely important and
the result of a no-nonsense program. “The cow herd is run no different
than any commercial operation where the cattle are required to work for You DESEBVE THE BEST.
their food, calve on their own, and raise a calf that performs and passes
WE MAKE SURE YOU GET IT

The cattle are summered on pastures and the calves are weaned =
off in October and put in a feedlot until sale day. All calves are carcass

ultra-sounded and fertility tested prior to selling; yearling heifers are An irrigation system needs to be reliable and built to last.
synchronized and Aled, and the rest of the cow herd is Aled for one
cycle before the bulls are turned out with them. For more information, Over the years when it came to making improvements to our equipment, we never

call 406-774-3702 or 406-480-5988. compromised the quality or design of our systems just for the sake of a sale. The best

¥ service, the best quality materials and the finest workmanship are in every Reinke
Lt 118 o irrigation system you buy.

We take pride in the fact that we don’t offer knock-offs or second-best models because
we know the differences and frankly, we wouldn’t own one. Reinke always means
genuine unmatched strength and quality through and through. It’s our promise to you
because you deserve the best.

Gontact Your Local Reinke liealer To
Find Out How A Reinke Irrigation System
Stands Above The Rest.

Mon-Kota, Inc. |

Fertilizer & Irrigation _
Sales @ Service ~ {YReinke

MORE RIGHT THAN RAIN

Foiniew, T+ 701-844-530 S S
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Rambur Charolais Angus Cattle

Submitted by Sheridan Martin

Rambur Charolais is located just south Sidney, MT and was founded
more than 30 years ago by Howard Rambur. When Howard started in the
ranching industry, he wanted to work with a breed of cattle distinctly differ-
ent from any other breeds in eastern Montana, so he chose the Charolais.
The Charolais, at the time, was a relatively new breed to the area and it
was still able to retain its full French heritage. Even though the breed grew
quite large as adults, Howard had a goal to modify the Charolais to not
only suit his customers, but to also ensure that the animals fit the Montana
environment. The Charolais put on pounds quickly, which led to calving
problems. Rambur then bred the animal down to a smaller frame, which
led to calving ease. For decades, Rambur Charolais perfected their breed
and they now have customers all over the country that use the Charolais
bull on their first calf heifers.

Rambur’s cattle have done well at the Denver Stock Show, have won
top honors three times, and have even received Reserve Champion on
several other occasions.

A Rambur Charolais cow’s profile will have smooth shoulders for calv-
ing ease, sound feet and legs and good carcass structure. Cows are bred
to be tough on the ranch, and have to be able to calve easy, flesh easy,
and have fertility and structural soundness in the rough Montana climate.

At the end of the day, Rambur runs 250 Charolais cows as well as
100 head of Angus cows. The ranch also offers Angus bulls along with
their famous Charolais bull program. The operation farms about 600 acres
of corn and hay each, and includes an on-site feedlot. Stop by and visit

Rambur Charolais, or call them at 406-482-3255.

Speaker Damian Mason is Scheduled to be
This Year’s Ag Days Entertainment March 3rd

By Meagan Dotson

The MonDak Ag Days and Trade Show,
which was formerly held in January, has
been moved to March 3rd and 4th in 2016.
The two-day trade show will hold educational
sessions at the Richland County Event Center
featuring the latest and greatest information
and developments for Agricultural producers
such as GMOs, livestock, and horticulture. It
will begin at 9:00am on March 3rd with the
Sidney Sugar’s Growers Meeting taking place
that afternoon; this is the first year that Ag
Days and the Growers Meeting will be held in
conjunction. The social will begin at 5:00pm
with the banquet to follow at 6:00pm. This
year’s entertainment will be speaker Damian
Mason with his presentation of Humor for the
Heart of Ag. Mason has been speaking for 21
years with over 1,600 appearances in all fifty
states and eight foreign countries delivering
his humorous, energetic, and informative
presentations about Agricultural and Business

Reinvention. Mason grew up on a dairy farm
and currently owns and manages a farm in
Indiana; he graduated from Purdue University
with a degree in Agricultural Economics, is a
member of the Screen Actors Guild, and holds
Certified Speaking Professional Designation
with the National Speakers Association. On
March 4th, the day will start with breakfast
at 6:30am and the Trade Show will begin at
8:00am. The reason for the change of timing
is largely due to the declining attendance over
the last couple years, as January weather
doesn’t generally cooperate with the event that
draws people from multiple counties and while
calving could be an issue, the hope is to reju-
venate the annual event. Banquet Tickets will
go on sale in mid-January and are available
through the Extension Office. For more infor-
mation, contact Richland County Extension
Agent Tim Fine at 406-433-1206 or email him
at timothy.fine@montana.edu.

International
speaker. Damian
Mason will be
presenting Humor
forithe Heart of Ag,
alhighly/entertaining
and/educational
presentation
focusing on

Agricultural
Reinvention.
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Amity Technology is pleased to announce that Tri County
Implement has been added as an approved Amity Technology
Sugar Beet Equipment dealer.

Amity Technology is committed to engineering the best sugar
beet equipment in the industry. Our proven designs result in
equipment that holds its value.

Amity is committed to quality, part availability, and service.
We’re happy to add Tri County Implement to our team!
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Largest Selection To Sell In Montana!
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Top EPD Percentiles: 1% WW, 1% YW,
1% DOC, 1% CW, 1% SF
4% RADG, 10% MK, 4% RE, 10% Fat,
2% $SW, 2% $B

et Castee Pay Baise

3 Full Brothers &
3 Paternal Brothers Sell!

LOT 8

‘Reg # +16984170

. Rl pen MCCGWITOUR(OFDUT:Y:53615+18219761
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Reg # 17468974

Top EPD Percentiles: 1% WW, 1% YW,
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2% MW, 4% CW, 3% RE

Selling: 100 Registered Yearling Bulls
o 20 - Coming 2's Bulls'

s

- 2-Yearlin
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Best Angus & Quarter Horses

Submitted by Sheridan Martin

Best Angus & Quarter Horses started as a 4-H and FFA project in 1987 with the
purchase of a heifer from the placement pen at McCumber Angus Ranch. Many of the
cows in the herd are descendants of the original heifer, Rosetta 622 of McCumber.
Best Angus grew slowly focusing on quality. Pete and Vawnita Best worked together
in building their business; Vawnita worked as a meat inspector and Pete worked as
an Agricultural Lender. The Best’s continued to keep top heifers as replacements
and invested in a few elite females from ranches whose programs they respected.

Opportunity arose for Best Angus in 2007 when Pete and Vawnita moved to her
parents’, Kurt and Rita Hovet, ranch in the Badlands southeast of Watford City, ND.
There, they started marketing bulls locally by private treaty in 2008. In 2014, Best
Angus & Quarter Horses had their first annual production sale.

Currently, Best Angus runs about 250 registered cows. They Al approximately
50% of the cowherd and use the other 50% of the herd as recipient cows for their
donor program. Best Angus believes firmly that by flushing their top cows, they can
provide more quality bulls at a better value for their customers. Through this, they
can also build a stronger herd that will fit their environment.

Best Angus believes that it is their duty to breed cattle that will make their cus-
tomers’ herds and lives better. Focusing on cattle that are going to easily maintain
their flesh allows Best Angus to extend their grazing season, which in turn lowers
costs and reduces labor. Calving ease and vigor are at the core of their breeding
decisions, and they think cows and heifers should be able to calve under range
conditions with no assistance and raise a healthy, heavy calf.

Structural soundness is important at Best Angus, especially when it comes to
udders, feet and legs. They do not believe that beef cattle should have to be milked
by hand to get a calf started. Best Angus also believes in not creep feeding their
cattle; they want to know exactly what their cow did to contribute to the profitability
of their ranch.

Best Angus has been ultra sounding for carcass traits since 1995 to make sure
they are raising genetics to meet the consumers’ needs. They want their customers
to feel that they have received an exceptional value. Many of their customers are
friends and neighbors, so they do not take their responsibility lightly.

Cow-calf Management

Pete and Vawnita Best with their son Kyle, who all work as a family to run
Best Angus and Quarter Horses.

Two beautiful black
Angus'pose for ' :
a photo at Best ; ||_|
Angus Ranch. | Ll

- i |

b
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Set for Jan. 15

Submitted by NDSU Agriculture Communication

The NDSU Extension Service in McKenzie County will host a workshop Jan. 15,
2016, for cow-calf producers, particularly those who are new to beef cattle production.

This daylong cow-calf management school will cover forage production, cow
nutrition, grazing management and the Veterinary Feed Directive through a com-
bination of presentations, activities and problem-solving exercises. The program,
held in the McKenzie County Courthouse in Watford City, will run from 10 a.m. to 4
p.m. central time.

Presenters and their topics are:

* John Dhuyvetter, area Extension livestock systems specialist, North Central
Research Extension Center - cow requirements, feed alternatives, nutritional assess-
ment, supplements and feed delivery, forage production for hay and silage, including
yield, quality, and production costs of perennials and annuals, including corn silage,

hay and silage making principles, and forage testing.

* Karla Ryan, Extension agent, McKenzie County — body condition scoring,
including herd management and winter weather nutrition, and the Veterinary Feed
Directive including antimicrobial stewardship, veterinary client patient relationship,
and record management.

* Danielle Steinhoff, Extension agent, Williams County, and Fara Brummer, area
Extension livestock systems specialist, NDSU Central Grasslands Research Exten-
sion Center - principles of grazing management, extending grazing options, pasture
rental, fencing and water solutions, carrying capacity and stocking rate determinations

The registration fee is $20, which will cover lunch and materials. Preregistration
is recommended. Register by emailing Karla at karla.ryan@ndsu.edu or by calling
the Extension office in McKenzie County at (701) 444-3451.
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IF YOU'RE LOOKING

FOR FREE ENERGY...
- YOU'RE GETTING WARMER!

The Doctor’s in...

The following specialty providers will be seeing
patients in Williston at the Trinity Community
Clinic-Western Dakota in January.

The Electric

G e Oth e r m a l Robert Fischer, MD Tricia Nechodom, AuD
- Ear, Nose and Throat ' Audiologist
Solution Jan. 4th & 18th Jan. 4th & 21st

A single,

simple

system for

heating, cooling &
even water heating,
which uses the

For an appointment

call (701) 857-5986

For an appointment

call (701) 857-5986

Gillian Lavik, MD
General Surgery

Jan. 7th

Mark Noel, DO
Ear, Nose and Throat

Jan. 7th & 21st

For an appointment For an appointment
abundant & natural ‘ Your BeSt call (701) 857-5764 call (701) 857-5986
energy the Earth Home Latiea Greer. AuDy Aaron Alb
ura Greer, Au aron ers, DPM
stores Beiieainlls: Comfort Audiologist Foot & Ankle Specialist
Ground Solution Jan. 7th & 18th Jan. 11th & 25th
For an appointment For an appointment
Source call (701) 857-5986 call (701 857-3584
Heat Pum P You May Erdal Diri, MD Emad Dodin, MD
. . - Rheumatology Cardiology
* Flexible Options Qualify For
e Substantial Jan. 12th & 26th Jan. 14th
* Most Efficient Federal & For an appointment For an appointment
° Home Heating State Tax call (701) 857-7495 call (701) 857-7388
& C_OOIIng Credits Samir Turk, MD
Optlons PLUS Cardiology/Pacemaker Pacemaker Clinic
Available Today LYREC Jan. 27th Jan. 27th

Rebates!

LOWER YELLOWSTONE
RURAL ELECTRIC COOPERATIVE

Your Touchstome Enengy* Cooperative &T; n
3200 W. Holly * Sidney, MT | 406-488-1602 » www.lyrec.com

For an appointment

call (701) 857-7388

TRINITY

Community Clinic -
Western Dakota

For an appointment call (701) 857-7388

1321 West Dakota Parkway

Williston, ND
(701) 572-7711

trinityhealth.org
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Feiring Angus and Ash Coulee Ranch

Doug and Ceylon Feiring with their family, who all work together to make
Feiring Angus Ranch successful.

Feiring Cattle Company

Submitted by Sheridan Martin

Feiring Cattle Company located in Beach, ND, is a family run operation owned
and managed by Donnie and Trisha Feiring, along with their two daughters, Harley
and Taylor. Feiring’s herd originates back to 1983 when Donnie purchased his first
QAS Traveler 23-4, but heritage reigns throughout the company back to 1945 when
Donnie’s grandfather, Arnold Feiring, started his cowherd.

Today, Feiring Cattle Company’s herd consists of 150 head of registered Angus
cows that trace back to Shoshone Viking GD60, QAS Traveler 23-4, OCC Emblazon
854E and Fahren of Wye UMF 5830. “We have worked hard over the past 30 years
to improve consistency and predictability in our herd. We feel we have been able to
do this through using proven lines of genetics” said Donnie Feiring, who goes on to
say, “In 2004 we purchased DDA Ledger 69D from Diamond D Angus at Valier, MT,
and used him very heavily to build the foundation of our cowherd today.”

Feiring Cattle’s cowherd is selected for calm temperaments, fleshing ability, fer-
tility, structural soundness, quality udders and a proper balance of milk and growth.
They do not creep feed
their cattle because
Feiring believes that
cattle should be able to
maintain flesh without
extra feed. Their cows
run on dryland pasture
and native range in
the rolling plains and
Badlands along the
North Dakota-Montana
Border.

For several years,
Feiring Cattle Compa-

Everything Roundup on the web

Comment on stories and “Like” them on Facebook
directly from our site. Share our site by email, Facebook,
Twitter, LinkedIn and many more social networks.

Submitted by Sheridan Martin

Three miles east of White Earth, ND, you can find Feiring Angus Ranch. Doug
and Ceylon Feiring own Feiring Angus Ranch, along with sons, Brett and Brady,
and daughter Shambre. One of their major philosophies is, “To never overstock
pastures with more animals than the land can handle.” Generation after generation
from Feiring Angus has all received the same lecture. Feiring Angus does not use
popular genetics in their breeding program, for they believe that cattle should adapt
to mother nature the way that mother nature intended it. They strive to produce cattle
that will return the most profit with the least input and labor.

Ash Coulee Ranch started in 1967 by Anthony Davis with the purchase of 13
heifer calves from the Bob Joyce dispersion. They calved from 100 to 140 registered
angus cows a year depending on weather and the hay supply. As with Feiring An-
gus, Ash Coulee has always tried to raise cattle in touch with mother nature and the
environment that Northern North Dakota will allow with very little extra supplement.
Scott Davis bought the ranch from his father in 1980, and with the help from his
family and his brother, Davis has continued the progress that his father started. Ash
Coulee has selection pressure developed a cow herd that was very easy calving
with excellent maternal traits, and has never been creep fed. The Ash Coulee cow
must calve unassisted, raise a big calf, and breed back in time with what mother
nature will allow. No exceptions.

Feiring Angus and Ash Coulee will be selling top quality bulls that fit their envi-
ronment, calve easy and grow on April 16. Visitors are always welcome.

Donnie and Trisha Feiring of Feiring Cattle Company along with their two
daughters, Harley and Taylor.

ny has practiced Holistic Resource Management, and will always strive to raise cattle
that are efficient, productive, uniform and consistent, trouble free, easy keeping and
balanced. “We are always paying attention to how our operation affects the land
and the soil. We are constantly improving our business to make the soil better and
of course our cattle.”

Visit Donnie and Trisha at Feiring Cattle Company, and call them at 701-872-
5888.
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BeefTalk: Expanding Genetics and Electronic Bull Buying

The way bulls are sold is changing.

By Kris Ringwall, Beef Specialist, NDSU Extension Service

Bull buying from your desk at home? It sounds far-fetched, but that is a very
real option in today’s bull market.

Each year, a new generation of bulls is offered for sale, along with more and
better data regarding the bulls we buy. Last year’s bull calves are growing up and
will be ready for turnout in a few months.

Bull-buying basics are the same, so why bring up the subject? In reality, many
producers do not take advantage of the data and tools available for buying bulls.
Not all bulls are the same and certainly do not have the same value.

The process of determining the better bull brings good discussion and requires
homework. Why? Simply put, years, if not decades, of visual selection based on
how cattle look is the foundation of almost all breeding programs. For years, visual
selection and pedigree review have been the status quo when buying bulls. This
method remains today. It involves analyzing cattle and subjectively estimating how

buyer in many cases has switched to data. Using good data to buy calves and bulls
is a good thing for buyers and sellers.

Producers are more and more accepting of reviewing the factual data of a bull
and then adding the bull to the potential bid list or taking the bull off the potential bid
list. In the coming weeks, an excellent activity is searching bull catalogs or websites
for bulls, finding their registration numbers, looking up their available data and de-
veloping the bid list. Once the list is done, visit with the breeder, make arrangements
to bid and only bid from the bid list. Avoid the bargains.

May you find all your ear tags.

For more information, contact https://www.ag.ndsu.edu/news or North Dakota
State University Extension Service, NDSU Dept. 7000, 315 Morrill Hall, P.O. Box
6050, Fargo, ND 58108-6050.

selected lines of cattle with known production capabilities will perform.

Those visual traits help determine the value of cattle as breeding stock and at
sale time when the progeny are sold. But things changed, as long ago as 1963,
when a group of producers formed the North Dakota Beef Cattle Improvement
Association. Similar associations were formed all across the country and, in con-
cert with breed associations, today are the seeds of current data sets available
for buying bulls.

The opportunity to buy local bulls and sort the best of the best remains. But
producers still need to be proactive in learning new techniques to sort the best of
the best because buying bulls is a crucial investment made with the expectations
of good progeny. Dollars are often limited and are only spent once, so getting the
right bulls is critical.

Today, the way bulls are selling also is changing. Video auctions are common.
Sale bulls, presented with all available data, are guaranteed by the breeder. In
many cases, the bulls are videoed and displayed on a website, so visual obser-
vations are made easily.

On sale day, the bull appears on the sale monitor and, with a click of the
mouse, a producer can buy a bull anywhere, and | mean anywhere. Recently,
| made plans to attend a sale only to find out that the bulls are no longer even
brought into the ring. Large computer screens were set up on each side of the
ring, and those present bid off the videos previously available on the website. |
stayed home and bid from my own computer screen using the trusted mouse.

Actually, at the Dickinson Research Extension Center, the last time we pur-
chased bulls in person was two years ago. We have signed up in advance with
the online auction company, stayed home and bid.

Has the experience always been good? Most times, yes. Once the mouse
was not as quick as the auctioneer, but that simply may be a learning curve for
the auctioneer and producer. Either way, electronic bull buying works. Even more
satisfying is that many bull sellers offer a significant opportunity for delivery.

So times are changing along with just how these bulls can end up at a beef
producer’s lot. However, the original concern to see the bulls in person always
seems to come up in the conversation. How does one take the step to move away
from history and move forward?

Goodness results when producers gather, visit, eat and share their thoughts.
I am not suggesting that should end. When that is the most opportune way to
buy bulls, use it. But if the wind is blowing, the snow is falling and the roads are
closing, why not attend the bull sale from the comfort of your home? Sign up early
and get approved for both options.

Think of how many calves, the progeny of the bulls one buys, are going to
be sold via video auction? If the calves can sell, perhaps the bulls can, too. If a
producer visits with the local auction barn, one certainly will obtain some good

information of the various opportunities to market calves. And yes, the eye of the

CATTLEMEN'S CHOICE SALE

FEBRUARY 1, 2016
1 pm MST -« At the Pelton Ranch ¢ Halliday, ND
Selling Hereford, Angus & Red Angus Bulls

Also Selling a Select Group of
Open Commercial Black,
Red & Baldie Heifers

l
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CKP Lego 5012 AHA Reg # P43616185
Sire: H WR Lego 3076 ET

WSM Redemption 518C
RAAA Reg # 3492355
Sire: Brown JYJ Redemption Y1334

RAC Class Act 5348  AAA Reg # 18118197
Sire: BC Classic 385-7
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KA Reiss

Shawn Reiss Chris, Jolyn, Kacee& Braelyn Wasem
229 97th Ave SW « Dunn Center, ND 58626 249 91st Ave SW ¢ Halliday, ND 58636
701-590-3422 701-260-1513
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= Craig Pelton

Halliday, ND 58636
701-260-0058
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WHEN | BOUGHT MY TRACTOR,

| DIDN'T SELL MY DATA.

Introducing AFS Connect. An advanced farm management system that keeps you constantly aware of
your data. There’s a lot to keep track of on a farm, but if you're not getting constant updates, things can
slip through the cracks. So choose a farm management system that provides you real-time dashboard
access and minute-by-minute updates — without giving anyone a glimpse

of your data. See how AFS Connect gives you up-to-the-minute data on your ~ A

equipment at caseih.com/afsconnect. &NECT

SEE US TODAY.

WEST PLAINS INC
BEACH, BOWMAN, DICKINSON, HETTINGER

. BORDER PLAINS EQUIPMENT
Ethent fiiaiven foc. WILLISTON, STANLEY, GLASGOW MT
ST WWWLPLAINSAG.COM <

Case IH s a trademark registered in the United States and many other countries, h—

owned by or licensed to CNH Industrial N.V., its subsidiaries or affiliates. www.caseih.com

Crop
Insurance
Conference
Set for

Jan. 17 & 18
in Fargo

The goal is to help participants integrate crop insur-
ance and other risk management strategies in production
and marketing decisions.

The latest information on crop insurance will be pre-
sented at the North Dakota State University Extension
Service’s annual crop insurance conference in Fargo on
Jan.18. The conference will provide practical information
for agricultural producers, and agribusiness profession-
als, as well as crop insurance agents.

A registration fee of $110 includes a social on the
evening of Jan. 17, and continental breakfast, lunch,
breaks and conference materials on Jan. 18.

The conference will be held at the Ramada Plaza
Suites and Convention Center and starts at 8 a.m. with
a session on ethics in the workplace.

Other conference topics are:

* Weather outlook for 2016

+ Crop insurance issues in Washington

+ Spring wheat margin protection

+ Malt barley endorsement

« Economic outlook for 2016

« Acreage reporting: Use of precision ag data

+ Big data implications for crop insurance agents

* Dealing with data and drones: The legal challenges
of farming in the future

* Drone applications in agriculture

Continuing education credits for North Dakota, South
Dakota and Minnesota are available to crop insurance
agents.

For more information or to register, visit https://www.
ag.ndsu.edu/farmmanagement/ or call (701) 231-8642.



FODDER & SIS

2 HAY GRINDING o
SERVING NORTH EAST MONTANA’S LIVESTOCK PRODUCERS

(406) 781-1197

PARKER HESER ¢ STEVE VINNEDGE
EMAIL: fodderandsons @outlook.com

QUIPMENT SALE!

nghtiTowers Pumps . Sclssorllfts Boomlifts
Forkliftsfe Portable Generators|(3kW-

ALL UNITS AT SPECIAL
END-OF-THE-YEAR PRICING!

WARRANTY & FINANCING AVAILABLE.

United
Rentals

Ken Jacquot, Territory Sales Manager | 701-339-0616 ° kjacquot@ur.com
5083 Bennett Industrial Drive ¢ Williston, ND | unitedrentals.com
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N§- Safflower Technologies
4 2016 AMERICAN FARMER

PRODUCTION PARTNERSHIPS
S e e——

d FREE Henry Engraved American Farmer Tribute Rifle
with Qualifying Seed Purchase!!
Program includes Premium Contracts, Seed Discounts,
Finance Options and More... Call for Details!

Top of the Line Seed Genetics
NEW SPRING WHEATS from Limagrain, DURUM
CORN & SOYBEANS & SUNFLOWERS from Nuseed & Legend,
NEW High Yielding SAFFLOWERS, PULSE SEEDS & MORE...

Amber !

B GRAIN BINS

- wr,

Call STI (701) 844-4797
Winter Grower Meeting January 14th at the EARC 9:00 AM

Now SELLING

VOLUME DISCOUNTS - DELIVERY AVAILABLE

Heaviest Built Panel On The Market

26' Free Standing Wind Break Panels
24' Free Standing Panels
Used Oilfield Pipe From 2-3/8" to 9-7/8"
Used Oilfield Sucker Rods 3/4" & 7/8"
24' Sucker Rod Panels
Used Guard Rails & Used Railroad Ties
New Feed Bunks

12' Sucker Rod Panels

CHAMLEY PIPE & SALVAGE
5426 134th Ave NW - Williston, ND

\Z \Z N\Z N2 SZ N7 N7 N7\ N7 N

\/

Contact Jim Hoyt: 701-570-1653 | pipe@chamleypipe.com | Dealers In ND
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\nvmmmw THE EQUIPMENT YOU NEED w1

'"—TU RUN YOUR FARM'—III
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ACTORS IN STOCK

500 STEIGER
QUADTRAC
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New Seeding, Tlllage, Sprayers
Case IH Precision Air 100 Pull-Type Sprayer
Case IH 530C Disc Ripper

— — —_— —” |
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/ Used Tillage Equipment '
Artsway 24ft Landplane..............ccooeiiiiiii.. .. $14,000
Eversman 24ft Landplane......................oo.. . $12,000
Eversman 20ft Landplane....................oooiiiii $6,000
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New Skidsteer Loaders
Case SVv280 Cab, air, heat
Case SV300 Cab, air, heat

New Tractors In Stock
Case IH 8240 Combine « Case IH 500 Steiger Quadtrac
Case IH 130A Farmall » Case IH 120A Farmall
Case IH 45C Farmall = Case IH 35C Farmall
Lease Returns Available
& Case IH Farmall 75C, Cab & Loader
Case IH Puma 130 ¢ Case IH Maxxum 140
Case IH Puma 165
Used Tractors In Stock
1997 Case IH 9370 7600 hours, 12 speed..... $59,000
2002 Case |h MX170 MFD, loader, 10,500 hours... $45,000
2000 Case IH MX240 4900 hours, MFD, wight package, no

BP0 NG o $65,000
2008 Case IH DX45 1568 hours, loader, hydrotransmission,
L VI D . $24,900
2009 Case IH Puma 155 MFD, loader............. $99,000
1979 John Deere 4840 3-point, PTO.............. $22,000
1998 New Holland 9682 4600 hours, Trelleborg duals,
wight kit, EZ-steer guidance........................... $75,000
2004 Case IH MX230, MFD, 3-poaint........... Just Traded
1994 Case IH 7230, 10,050 hours............. Just Traded

e et - — s
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New Skid Steer Attachments In Stock
Case 60" Rotary Cutter
Case 72" Broom
Case 72" Hopper Broom
Case 72” Snowblower
Danuser Palet Forks - 48", 4000lb
Danuser Hydraulic Post Hole Digger & Augers

/

1997 John Deere 8200 MFD, 8630 hours.. Just Tr‘aded/
l L = L

Danuser T3 Hydraulic Post Drivers

Bale Processors
New Haybuster 2650, 2660, 2665 In Stock!

T
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Eidanp. Herana

406-488-4400 | tri-cnty.com

TRI-COUNTY IMPLEMENT, INC

2429 W HOLLY STREET + SIDNEY, MT 592709213

CASE i
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